


The successful
merchant of today
keeps up-to-date
and sells what
people are buying.
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they are sold in stores like this.
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- adaléh‘laces like this ore
e business. s



People will go where
they can get what they
want —

Conveniently
Promptly
Courteously

At the right price.







~—to places equipped like this.



Chevrolet Dealers
all over the country
are realizing this,
and are equipping

their shops to give
Chevrolet owners
what they want,
in order to keep
their business.







[ Lubrication.............. 3L %
Brake and Front End
Service.....

0il Changes
Car Washing
Tappet AdJustment
Service Calls.
Valve Grmdmg 5 5
All Other Service.........

This is percentage of repmr
orders written.




Many Chevrolet Dealers
are equipped to handle
quick maintenance
service.
Here are
some

of their
set-ups on

Brake Ser\nce—



















$790 buys complete
Brake Service
equipment.

4198 down —balance,

twelve monthly
payments of $49 each.

The profit from two
jobs per day, for one
year, more than pays
for this equipment



Here are some of the
Chevrolet Dealers who are
glVlﬂq AT A
their
customers
what they
want in

Front Axle and
Wheel Service— J



















$405 buys complete
Front Axle and Wheel
Service equipment
$100 down —balance,
twelve monthly
payments of $26 each.

The profit from one

job per day, for one year,
pays for the equipment.

L.



Chevrolet owners
come in reqularly for
lubrication. Here are some

of the
Dealers
who are
equipped
for

Lubrication Service]
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$296 buys complete
lubrication equipment.

$74 down— balance,
twelve monthly payments
of $19 each.

The profit from one job
per day, for one year, pays

for this equipment.



Car owners want
“While you wait” service.

Many

of our
Dealers
are
equipped
for quick

Car-Washing Servxce—
kL.
















Daalars everywhere
money from &-Wa:gn?%.




$196 buys complete
Car-Washing equipment
$50 down —balance,
twelve monthly payments
of $12.50 each.

The profit from one job
per day,for one year,
pays for this equipment
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Here are a few of the
many Chevrolet Dealers
whfg are
profiting by

giving their M‘I
customers
what they
want in

Body Service —

Ny


















$315 buys complete
Body Service equipment.

$80 down—balance,
twelve monthly
payments of $20 each

The profit from one job
per day, for one year,
pays for this equipment.
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Here are some of the
Dealers who

are getting

additional

business from

Duco
Service —













Here is one of the letters from Chevrolet
Dealers who are making money out of
Duco Service.

Our Duco Department has been
ofitable and has enabled
o our used cars for

o

ever have a used car
1 over 60 days.
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$3250 buys the necessary
Duco equipment.

$10 down —balance,
twelve monthly
payments of $2 each.

The profit from Duco
work will pay for this
equipment in one month.

y. 4



Chevrolet owners can
get genuine
Chevrolet
glass from
these Dealers
who are
equipped

to hagdle

Glass Replacement—

»












Here is a typical letter sho that
Glass Ry Fu;gement Service

profitable




$35 buys complete Glass
Replacement equipment.
$10 down —balance,
twelve monthly
payments of $2 each.

The profit from two jobs
per month, for one year,
pays for this equipment.

.



Battery Service and
battery profits
are going .
to Dealers
who are
equipped |
for TF iz

Battery Service—















This letter mpresentntzve of the
many rmw.d m Dealers who are
-nﬂ:u Service




$194 buys complete Battery
Service equipment.

$50 down—balance,
twelve monthly payments
of $12 each.

The profit on the sale of
five batteries per month,
plus the additional Battery |
Service you will get, more
than pays for this
equipment in one year.




Here are a few of

the many
Dealers
who are
completely
equipped
for

Radiator Service—
- 4
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$87 buys complete Radiator
Service equipment.

$20 down—balance, twelve

monthly payments of

$5 each.

The profit from Radiator

Service more than pays

for this equipment in

one year.
.



Ak Every car owner must
“buy gasoline.

/o5 With modern equipment

™ Chevrolet Dealers

all over the country

are keeping in touch

with Chevrolet owners,

and making a profit

besides.



Cortland, N.Y.













Equip your shop

to give complete
service and increase
your contacts with
Chevrolet owners.

k.



Increased contacts
mean more new- and
used-car sales— more
parts, accessories,
and labor sales.

L



Set up to sell
what they buy—

—and keep them
¢oming back to you.






The End of the Picture
Copright 1932, Chevrolet Motor Co.
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